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Buyer Representation Proposal 
 
 
To: Prospective Homeowner: 
 
 
Thank you for the opportunity to discuss working with you to help with your home 
purchase in the Dallas/Fort Worth area.  It will be my great and distinct pleasure to assist 
you, and I hope that I will bring great results for you. 
 
I have taken the liberty to prepare an information package to assist you in the purchase of 
your home.  This package has some valuable information about buying a home in Texas, and 
some of the forms that are used are included for your use and reference.  I can assist you in 
finding the right home and community for you, provided I can find a way to do this through 
your relocation process with your company.  As Certified Residential Specialist and member 
of the Council of Residential Specialists, I am uniquely qualified to assist you with your home 
search.  Only 3% of the REALTORS® in the United States have attained this level in the 
profession, and the good news is that it doesn’t cost you any more to work with a CRS 
member.  As a Realtor®, I am ready to help you easily discover the best home for your family.   
 
I hope that you feel comfortable with the caring and professional services I offer to you.  It is 
with great pleasure that I look forward to serving you to save you time and money.  I will 
sincerely take your best interests in heart, which always leads to greater safety in such an 
important step as this. 
 
Thank you, 
 
 
 
 
Brian C. Patrick, REALTOR®   
Certified Residential Specialist   
 

7117 Fieldstone Drive 
Frisco, TX 7503 

972.333.5270 
brian.patrick@att.net 



 
 

ABOUT BRIAN PATRICK 
 

Brian has been a D/FW Metroplex resident for many 
years.  He is a graduate of The University of North Texas 
with a BBA in Administrative Management and 
Accounting.  Brian was a CPA for 22 years until he 
changed careers six years ago to work as a New Home 
Consultant for a major national homebuilder. As a new 
home consultant Brian served over 215 North Texas 
families in the purchase of their new homes.   
 
Brian is a licensed REALTOR® with Summit Realty & 
Mortgage in Richardson.  Summit is active over the entire 
Dallas Fort Worth area and specializes in both residential 
sales and leasing. Brian is also a recipient of the 
designation of Certified Residential Specialist, a 
designation held by less than 3% of all licensed 
REALTORS® in the nation. 
 

In 2009 Brian became licensed a a Texas Real Estate Broker and opened his own company, 
Superior Realty, LLC.   
 
Brian served in the United States Marine Corps Reserve for six years between 1968 and 1974 
and received an honorable discharge.  In addition to working as a CPA and financial 
professional, Brian has owned a commercial commuter airline and a yacht dealership in Houston 
and Dallas.  He has lived in Frisco and Plano for the last ten years.   

Brian and his wife are active participants in community events and they support the Frisco 
Miracle League, the University of North Texas and Brian's fraternity, Delta Sigma Phi.   They 
are proud to be living in North Texas and serving their friends and families with their real 
estate needs.  



ABOUT THE CRS DESIGNATION 
 
 

CRS Mission & History 

The Council of Residential Specialists is the largest not-for-profit affiliate of the 
NATIONAL ASSOCIATION OF REALTORS®, with its headquarters in Chicago, IL. It is 
composed of over 45,000 Certified Residential Specialists (CRS) Designees and 
Candidates/General Members. The association was created to recruit and retain those 
REALTORS® seeking the knowledge, tools and relationship-building opportunities 
needed to maximize their income and professionalism in residential real estate. 

The Council was founded in 1976 and has four objectives: 

• To enhance members' continuing competence through providing superior 
educational opportunities in a cost-effective manner.  

• To provide and promote benefits which enhance the economic value of 
membership in the Council.  

• To create and maintain organizational systems and alliances with appropriate 
organizations to ensure the integrity of the Council.  

• To create and maintain procedures to ensure a standard of excellence that is 
required for earning the CRS Designation. 

 

To earn the CRS designation, a REATOR® must attain a certain level of production in 
residential transactions, equaling 75 homes with $25,000,000 in volume over five years.  
Only 3% of REALTORS® nationwide carry this designation.  

 



 
PROFESSIONAL SERVICES 

 
Agency 
 

As outlined in the statement entitled “Information About Brokerage Services”, 
consumers of the services of real estate professionals have the right to employ a real estate 
broker to represent them to sell or buy real estate.  While Summit Realty & Mortgage is the 
broker employing me as a REALTOR®, you will deal directly with me on almost all matters. 

 
I will represent you in the purchase of residential real estate and will be your Buyer’s 

Agent.  I will work either directly with the owner of real estate under consideration, or with 
the broker he has employed as his Seller’s Agent to sell his real estate.  With my listings, I can 
represent both you and the seller fairly.  Either way, because I am your agent I have a 
fiduciary responsibility to you to hold your interest above all others, even my own. 
 
Scope of Assignment 
 
 You will be guided in the process of discovering your new home.  You will be assisted 
by me in the examination of the residential market in your area of interest to discover any 
hidden gems that might delight you.  Throughout the process I will maintain an independence 
that will allow us to provide unbiased opinion. 
 
Specific Responsibilities 
 
• You will receive a RIGHT PRICE ANALYSIS prepared for you by me for the 

communities and properties of interest. 
 

• Your offers will be submitted on contract forms required by the Texas Real Estate 
Commission except in the case of new construction. 

 

• Your price, terms, incentives and concessions will be negotiated for you by our team 
for the benefit of your family 

 

• Your communication will be just what you need…I promise to return your phone calls 
or answer your emails as soon as possible. 

 

• You will not attend meetings with property owners (Sellers) or builders without me; 
this will ensure that agreements meet your best interest.   

 

• Review good faith estimate and disclosure documents from your mortgage company 
 

• All of your settlement statements will be reviewed by us prior to closing. 
 

• If you desire, I will continue to serve you as your real estate advisors for property tax 
matters, future sales or acquisitions, etc. 



BENEFITS OF BUYING A HOME 
WITH  

BRIAN PATRICK 
 
 
• Experienced – Brian Patrick has personally negotiated over 250 residential 
property transactions valued in excess of $46 Million Dollars. 
 
• Brian is a Certified Residential Specialist and a member of the Council of 
Residential Specialists with a broad spectrum of other CRS members for 
referrals of relocating homebuyers.   
 
• Fewer than 4% of all REALTORS® in the United States hold this 
designation. 
 
• My service concept means that calls will be returned, and someone will 
always be available to you for questions or for client negotiations. 
 
• According to the National Association of REALTORS®, Over 85% of 
homebuyers indicate that they searched the Internet for their homes before 
attending a showing of the home.  Brian Patrick has an outstanding ability to 
find homes on the MLS based on the use of custom database searches because of 
his 35 years of experience with computers. 
 
• Often, I hear of new listings and hear the full story behind them…such as 
a seller’s urgency to sell. 
 
• If you are looking for a particular home, I can establish an email campaign 
that will search out new listings and forward them to you immediately, based on 
the criteria you provide to me.  You will learn of great opportunities before 
many buyers! 
 



GUARANTEE 
 

I hold myself to higher standards of excellence that will provide you with caring and 
professional real estate services.  I have instituted a proven method of assuring my clients that 
they will receive satisfactory results from me. 

 
 

A   S i m p l e   G u a r a n t e e: 
 
 
 
 
 
 
 
 
 

“I want you to be happy with my work!” 
 
 If at any time you are not satisfied with the professional real estate services provided 
to you by me, please let me know your problem or concern in writing and give me an 
opportunity to correct it within 48 hours.  If I haven’t corrected the problem to your 
complete satisfaction, you may end the Buyer/Tenant Representation Agreement by sending 
a written 24-hour notice of termination, subject to a termination fee and commission on 
property purchased under this agreement or identified properties protected under the 
agreement. 
 

My Service Pledge 
 

   I will keep my clients fully informed and consistently updated. 

   I will respond to all my client’s inquiries and concerns. 

   I will protect my client’s interest. 

   I will quality control all other parties to the transaction. 

   I will assure the accuracy of all paperwork. 

   I will continually seek feedback and assure my client’s satisfaction. 

   I will respond to and resolve all problems and issues, quickly. 

   I will make each real estate transaction a positive experience. 

   I will always be the calmest person in the transaction. 

   I will consistently provide value-added services. 



 

COMPENSATION 
 
 REPRESENTATION BY A REALTOR® DOES NOT COST YOU (THE BUYER) 
ANYTHING BECAUSE THE SELLER PAYS ALL COMMISSIONS, BONUSES AND 
FEES COMPENSATING THE BROKER(S) INVOLVED IN THE PURCHASE.   
 

As indicated in the Buyer/Tenant Representation Agreement, the Buyer’s Broker will 
receive a fee equal to three percent (3.0%) of the amount of the purchase price of the 
residential real estate purchased by you from persons during the term on the Buyer/Tenant 
Representation Agreement.  The Agreement also states that the Listing Broker representing 
the Seller pays this fee 

 
  Usually the Seller of the property sold in the transaction will pay the fees to the 
Seller’s Listing Broker and to the Buyer’s Broker.  The Seller’s fees to market and sell the 
property are normally included in the price of the property and the offer of fees is disclosed 
on the Multiple Listing Service on homes listed there.  .  In the case of new construction, it is 
common in the homebuilding industry for the homebuilder to pay the REALTOR® 
representing the Buyer, but they usually will not reduce the price to buyers without a 
REALTOR®.  Non-Represented Owners who sell real estate usually will pay a Buyer’s Agent 
a fee. 
 

Before any transaction is executed, I will make full disclosure to you of all professional 
fees to be paid as a result of this transaction.  You have my assurances that no fees, bonuses or 
other compensation will be received by your REALTOR® without this full disclosure. 
 
 The Professional Fee paid to your REALTOR® is a SUCCESS FEE, meaning that it 
is only paid if I am successful in finding your home for you! 
 



REALTOR CODE OF ETHICS 


